Dear Consultant/Provider,

One of the key roles of the LETG is to give our member firms access to external training
providers and other consultants. We very much value our relationship with providers and
consultants, and have identified a number of networking and other opportunities for our mutual
benefit:

e The LETG website contains a database of providers, all of whom have been
recommended by LETG members in one or more training categories

e From now on, we will be circulating the LETG newsletter to providers and consultants ,
next one to follow shortly (please let our administrator Jane Cochrane know if you do not
wish to receive this, by emailing cochrane.jane@googlemail.com)

e From time to time, providers/consultants are invited as guests to selected LETG events

e At some events, selected providers/consultants are invited to contribute a slot or
participate on a panel

e A small number of 'showcases' are run each year, which are taster events run entirely by
a provider. The aim is to give members the chance to sample relatively new providers
who are recommended by members of the committee

¢ We are not making a charge for these facilities, and instead charge a slightly higher fee
for events than we charge members.

In order to achieve a balance between offering providers opportunities to meet with LETG
members, whilst ensuring that members do not receive unsolicited marketing mail-shots and
calls, we ask providers to respect the fact that they are guests of the LETG at events, and only
subsequently get in touch with members with whom they have had direct contact. The exception
to this is the showcases, where providers can send one follow up email to all attendees.

Please let us know if you have any feedback, or any other links which you would like us to
consider. In the meantime, we look forward to seeing you at one of our events.

With best wishes

The LETG committee
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